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Remington is pleased to announce the addition 
of its new international partner: 

 
VISTA STRATEGIC PARTNERS LTD  

 

  

Vista Strategic Partners (VSP) is a unique business development oriented company 

which has developed an expertise in assisting small companies to do business in 
niche markets such as the Middle East, Eastern Europe, Asia and Africa.  

VSP enables you to increase your global sales reach. VSP offers a hands-on speed-

to-market approach to close deals and gain superior results. Through diverse 

international experience and relationships, VSP looks to assist businesses to form 

strategic alliances, build international sales channels, and seek new opportunities in 

EMEA and Asia Pacific, with a special focus on developing and emerging markets 

such as: Eastern Europe, Middle East GCC (Gulf Cooperation Countries), West Africa, 

Indian Subcontinent, and South East Asia. 

Similar to Remington’s approach VSP not only consults and guides its client 

companies but actually does the work for them, therefore, empowering them to 
expand their business beyond their current operational and financial capabilities.  

Remington works closely with VSP in identifying U.S. based companies interested to 
explore opportunities in VSP’s markets of expertise. 

To learn more about VSP and what they can do for you click here. 
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Foreign Expansion Service by Remington  

 

 
 

In line with our international growth and through a network of partnerships we have 

established with similar companies such as ours, Remington is now in a position to 

offer any small U.S. company assistance in expanding their business internationally. 

 

Our partners are located in key markets in Europe and the Middle East and bring to 

the table significant expertise and a vital local presence. At prices that are affordable 

to any sized company with service that is personal and adapted to the client’s needs, 

our partners will establish, manage and grow your market, while Remington will take 

care of you here in the U.S. 

 

Through our Foreign Expansion Services there is no need for you to seek local 

service providers, learn a new market/country before acting, develop a foreign 

strategy by yourself, learn a new language or even travel – all your international 

needs will be taken care of by our partner company in that country. The biggest 

advantage, however, lies in the fact that by working with Remington, and our 

international partners, you will not make the mistakes that newcomers typically 

make when expanding to a new market. 

 

Contact us today for a free consultation and for more information about our Foreign 

Expansion Services.  
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Featured Partner: 
 

Shelowitz and Associates PLLC 
U.S. based legal services  

 

 

Lawyers who move at the speed of business! 
 

Located in the heart of Manhattan, Shelowitz and Associates offer legal services that 

are both professional and affordable. As a young and dynamic legal firm Shelowitz 

and Associates can offer a combination of business acumen, international 

understanding, technological approach and an alignment with small companies’ 

mentality – a vital combination for Remington’s clients.  

 

Doing business abroad is never easy and in the U.S. there are legal requirements 

that are very different than those in other countries. Therefore, adept legal 

representation is key to conducting business and to protecting your interests and 

limit exposures. Shelowitz and Associates deliver on their promise with 

professionalism, dedication and an approach that fits any small company wishing to 

operate in the U.S. 

 

For more information about Shelowitz and Associates please feel free to visit their 

website at www.salaws.com or contact Remington with any questions you may have 

about your U.S. legal needs. 
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The Remington ‘Mini Packages’  
 
Check out our new services that offer solutions to immediate challenges that many 

businesses face before or during the first steps that they take in a new market, such 

as the U.S. 

 

Currently the following Remington packages are available to any interested party: 

 

 

� Trade Show Package: an efficient way to participate in a US/Canadian trade 

show without incurring significant expenses nor wasting valuable time!  

� Marketing USA Package: we will Americanize your basic marketing material 

by translating and adapting your presentation, brochure, cover letter, 

recommending changes to website (new American website possible), 

organizing a new business card and more. 

� Meeting Package: we are available to show up at a meeting in your name 

with or without you, and/or organize the logistics around a meeting anywhere 

in the U.S. 

� Operations Optimization Package: you can benefit from our expertise in 

efficiency and low cost operations through our recommendations that will 

immediately reduce your costs and streamline your operation. Or you can 

even transfer the administration of your business, on a temporary basis, to us 

during these difficult times. 

 

Click here for more details on all of these Mini Packages. Feel free to check this page 

frequently to see the new services we add from time to time. 

 

 
 
Our contact information 

+1-800-279-4185 

info@remingtonbusinessgroup.com 

www.remingtonbusinessgroup.com 

 
 
To unsubscribe from this newsletter click here 
 


